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Introduction to Traffic
Video 1

Hi everyone, this is Yaro Starak and welcome to a new series of video training, this 
time on the topic of how to build traffic to your blog. By now you've spent some 
time studying the concepts that go into producing powerful content for your blog. 
You're a prolific writer of what I would call "pillar content."

Hopefully by now you've also taken some time to study what it takes to produce 
multimedia content such as video and audio. With the pieces in place now for the 
foundation of a great blog, in other words, you have value within your blog, we're 
going to move forward to looking at how you can actually attract an audience, so 
bring people to your blog who have become valued readers.

They have become a source of word of mouth for you and they're the vehicle you 
use from which to have all those wonderful benefits like making money, perhaps 
selling your own products or selling affiliate products, or maybe just selling your 
expertise and credibility to get yourself on stage to present at events or just some 
kind of notoriety within your marketplace. 

Without having an audience in place you don’t get those benefits. This really is 
the second part of the equation. The first part we've done was the content 
creation. Now let's look at the second part. 

Before I dive into how blog traffic is built and how I've in the past built my blog 
up, especially during the early days, I want to take you back to the period before I 
even had a blog. This was really the period before blogging was popular. It was a 
different type of internet. You'd almost call it the Web 1.0 world if blogging is 
considered part of the Web 2.0 world. 
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What I'm referring to here is the period of time when we had very static websites. 
A typical website would be a brochure site. You get plain text on a very basic web 
page and it usually didn't change very much.

Of course blogging changed a lot of this, but before blogging came along we all 
owned these brochure-like websites and we had to find ways to build traffic to
them. I'm certainly a case in point. I haven't been a blogger my entire internet 
business life. Only in the last four years have I been blogging. and I've been online 
for almost 10 years now.

Before I owned and ran my own blogs, I owned and ran my own websites. To take 
you back, I have two examples that really are pertinent. I used to run a 
proofreading service. There was a website there where I listed the proofreading 
services we provided, and I used to own a hobby website devoted to a card game 
I used to play. That was just a place where I put up articles about that card game. 

These were not blogs. These were just websites where I published the content 
and in particular, with the proofreading business, it was very static. There wasn't 
a lot of consistent new content being published and I wanted to get traffic to the 
website in order to make money, so what I did – this was really the standard 
practice before blogging came around – was do things like link exchanges. 

You may have heard of what a link exchange is. It's a case of just going to another 
person who owns a website and asking them to link to your website in exchange 
for you linking through to their website. It's a two-way exchange like that. I did 
quite a few of those back when I ran my proofreading business and my other card 
game site. That was a very rudimentary system for building traffic and frankly, it 
wasn't very good. 

Other techniques I used were things like banner exchange programs and lots of 
systems that were similar to that where you could join a network, or sometimes it 
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was called a ring, and your banner would be displayed across the network and 
hopefully some people would click that link and bring some traffic to your 
website.

All of these methods were, to be honest, quite bad. They weren't very powerful 
methods for building traffic, but that's all we had back then so that's what I did. I 
was also obviously very involved with offline marketing for these websites as well. 
I put out flyers and brochures and I'd speak to people in the real world about 
these businesses, so there was some offline traffic generation there.

These are certainly things you can do to grow your blog, but the reason why I 
demonstrate to you these old school or these past methods of building traffic is 
how inferior they are to what you now have available to you as a professional 
blogger. The world of blogging has opened up a whole avenue of new ways to 
grow traffic and I'm going to cover them throughout this whole series of video 
presentations on traffic.

What I want to cement home to you now though is the real core reason and the 
real justification for the change in traffic generation strategies. That ties back to 
what blogging brought about. By that, I'm talking about changing the whole space 
of the internet to being more about conversations and not just about one-way 
broadcasting. 

What I mean by that is – my example of an old website for proofreading was 
static. It just sat there and told people, "I have a service. This is how much it 
costs." When blogs came along there was this new way of interacting with people 
who ran the website. Of course, the website itself was updated on a much more 
frequent basis so there's new content coming.
You already know all of this. You're a blogger so you know how powerful blogging 
is. You have to understand that this is giving you the ability to communicate with 
other people and establish this two-way conversation and that is the key to 
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growing traffic to your blog. It's at the heart of every single traffic technique I'm 
going to demonstrate to you throughout this presentation series.

It's your ability to converse with other people and have a conversation with them 
that gives you the power to drive traffic. It's much more natural, much more 
organic, and it's not forced like those link exchanges we used to do. It's simply 
one person starting a conversation with another person, which is really the same 
as one blogger writing about another blogger and referencing their article.

That all begins this conversation process, which if you decide to take part in can 
result in traffic back to your blog. That's my little introduction to what you're 
about to cover. Bear that in mind as we go through all these techniques, you're 
having a conversation. You want to engage in this process very organically and 
very naturally. 

Now we're going to dive straight into some of the real core techniques for 
building traffic to your blog. There really are only four methods of getting traffic 
on the internet. Let's go through them now. 

1.  You've got the ability to buy traffic. 

I'm not going to cover this really in too much depth because it's not something I 
recommend you do because it's not something I've done myself. I don’t expect 
you to have a lot of money to spend on purchasing traffic, but understand that 
you always have that as an option. 

The number one way people buy traffic online is to use pay-per-click advertising. 
Google AdWords is by far the most popular system and definitely the most well 
developed system. There's a lot of potential there to generate a lot of traffic by 
paying per click. 
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Basically you get little advertisements on the Google search page and also on the 
content network – all the websites that use Google's AdSense system – so
effectively you can put your little box ads in front of millions of people and drive 
traffic to your blog.

The reason why I don't do that and the reason why I don't recommend you do 
that is because that method of marketing is designed more when you have a very 
specific action you want a person to take. For example, when you want them to 
join an email list of some kind, if you buy traffic just to take them to your blog, it's 
very general so the focus isn't there and often you're not going to get the direct 
return on your investment for putting money in.

It has its place. I don't recommend you use it just to go to a general blog home 
page. If you want to get it to build your email list from your blog, by all means, 
pay-per-click is a fantastic option. 

Other options of buying traffic are things like paying for banner advertisements 
and other websites using co-registration systems. There's a lot that I could talk 
about in this area but it's not what we're going to focus on because we're really 
here to generate traffic using free methods that don't require money. Just bear in 
mind that that's available. 

2.  Search engine traffic.

This is what really bloggers all rely on to some degree. I've got an entire 
presentation for you just on how to optimize your blog for search traffic and of 
course we've already taken a few steps if you’ve gone through the set up of your 
blog to help optimize it already for search engines. We're going to complete the 
picture here in a presentation coming up, so I won't talk about that now. 

3.  You can borrow traffic from other people. 
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This is a little bit more advanced. People don't necessarily do this straight off the 
bat, but it is a fantastic method of building traffic because you can get very 
targeted traffic and it can be very quick, almost instantaneous.

There are multiple levels to this. So when I say "borrow traffic," it can be 
something simple like just having another blogger sending you some traffic by 
giving you a link of some kind and you do something to encourage them to do 
that. Or it can be as advanced as starting up your own affiliate program from 
which to incentivize people to send traffic by paying them a commission for 
something. Maybe you're selling a product.

That's obviously more complicated and not necessarily right for you right now,
but bear in mind that is always an option and I'm going to cover how to borrow 
traffic from other people coming up in a moment. 

4.  The last one is you can create something that gets attention, that encourages 
people to spread the word and tell other people about your blog.

Effectively all you have to do there is create good content. You already know how 
to do that, but I'm going to talk a little bit more on how to encourage the traffic 
component. Hopefully you've already created some powerful content. Now we're 
going to talk about how you can use that content to then drive traffic to your 
blog.

Those are the four methods. 

 Buy it
 Search engine traffic
 Borrow it from other people through things like affiliate programs and joint 

ventures 
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 You can create something of value and that in turn attracts the attention of 
people and develops your traffic. 

Those are the four main methods we'll be covering over the rest of this 
presentation and the one's coming up. 

You may or may not have read my Blog Profits Blueprint and hopefully, you've 
definitely read the Road Map to Become a Blogger. These are the two free reports 
that are out there for myself and Gideon Shalwick that teach you how to set up 
and build a successful blog. In those reports we talk about some of the traffic 
building techniques.

In particular, there's one thing I want to focus on now which I first invented or 
created the term, "streams and rivers" – two terms to define different types of 
traffic. You can pretty much understand this from a visual point of view. 

You've got two different levels of traffic. You've got traffic streams which are 
much smaller. They're a trickle. If you can think of the water in a stream being the 
audience you're attracting to your blog, there's not much of it in a stream but it 
does count. Then you've got rivers, a much wider source of traffic, much more 
significant, lots of water which is like having lots of audience, lots of people. 

What we're going to cover are various traffic techniques and some of them will be 
streams and some of them will be rivers. By that, I mean some of them will drive a 
lot of traffic very quickly. Some will only deliver a trickle of traffic. There's often a 
correlation between what takes more time and what requires more effort results 
in more traffic.

It's harder, in other words, to build a river than it is to build a stream. In fact, I'm 
going to recommend to you that you start with the smaller methods just to get 
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yourself going and get that sense of encouragement of moving forward by aiming 
for the simpler methods first, which I'll cover in the next presentation.

The whole idea of traffic building on the internet at all – if you really break it 
down – what I'm talking about here is not just being part of the conversation. It's 
communication in general. What you're doing by even having a blog is 
communicating with people in some shape or form. 

What we're looking to do with traffic is to actually open up many little 
communication channels and big communication channels and then get to the 
point where you've opened up so many of these communication channels that 
your blog is effectively an authority site, a hub, a place where people naturally go 
to, and they find your site online through all kinds of different ways because they 
come through one of these communication channels. 

While we'll cover some very practical things you can do – these are, “Do this here 
and then do this and then expect to get this result” – I need you to think of this 
from the big picture. You are communicating with people and that's why your 
blog can become a successful website with a large audience.

The more you communicate, the more communication channels you open and 
the more successful your blog becomes. On top of just communicating and 
bearing in mind communication is about humans interacting with other humans; 
therefore, there is a need to actually establish relationships. 

While you're communicating with people, don't forget traffic is not just traffic. 
These are human beings. These are real people coming to your website. You want 
to treat your audience like humans and therefore work to build relationships with 
them. 
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The trick here is if you treat people like they are unique individuals and try to 
always serve them, always deliver value, then over time you're going to build up a 
lot of goodwill, a lot of credibility, and a lot of trust with these people.

When that happens, they start to, simply put, like you. They start to call you a 
friend even though they've never actually met you. They form this relationship 
with you simply because of all the value that you provide through your blog and 
all the effort you do to bring traffic to your blog. 

In time, when those relationships have been well formed, they're strong, you've 
got really powerful connections with people that can be translated into significant 
sources of income or whatever it is you're aiming for. That comes about because 
of the powerful relationships you've built with them.

This is not just about getting traffic for traffic's sake. This is about getting traffic 
and building relationships so when it comes time to ask people to make a 
purchase or to go do something, sign up to an email list, whatever the case is, 
they trust you. They have a relationship with you and they want to do that 
because they're friends with you or they feel like they're friends with you. 

That's your over-arching goal here. You're opening up communication channels, 
both small ones in the streams and larger ones in the rivers, and by doing all of 
this you're fostering relationships. 

In fact, right now even though I'm recording this video, my blog is online building 
relationships with new people every single second because I've got people 
reading my blog 24 hours a day, getting involved with my content, joining my 
email newsletter and just experiencing everything I've put out there for the past 
four years.
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I'm in a constant state of building trust and relationships with people and that's 
why my income continues to grow. Every time I go and do a new marketing 
campaign, a new promotion, I've got all this built up trust with people and more 
people buy or do what I ask them do. Bear in mind, that is what your goal is here. 
It’s not just traffic. It's building relationships with the people that are that traffic.

As you're going to see when I start introducing you to these traffic techniques, 
content – whatever it is you produce -- isyour currency. In effect, even though 
one technique I talked about before was buying traffic, I wasn't referring to 
buying traffic with money in that case, which you probably don't have a lot of 
right now. What you're going to be doing is buying traffic with content. 

Content is your currency. It's what you will exchange for the attention of your 
audience. Bearing in mind you're going to have to be as prolific as you have been 
producing content, and now not just for your blog but also in use as a marketing 
tool. 

You're going to have to prepare content for other purposes, not just your blog but 
for all the different marketing techniques I'm going to introduce you to in a 
moment. It is the value you offer and that's the only thing you can provide in 
exchange for audience. 

One last point before we wrap up this introductory presentation on traffic 
building, what your goal is here is to reach a tipping point. You probably know 
what a tipping point is. It simply means when you reach that period in time where 
suddenly things just get so much easier and your traffic just ramps up really 
quickly. Often you'll find it's a slow growth period. You're adding 5-10 new 
readers a day, and suddenly it just skylines. 
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It goes through the roof. You get an amazing amount of traffic. That happens 
because you reach a tipping point. I can't tell you when that will be for your blog,
but I can tell you that it will happen. 

What you will notice is you're not working any harder. In fact, you might be 
working less yet your traffic is growing. It's growing faster than what it was 
before. Something happens, and I'm going to explain it to you in the final 
presentation as to why this happens and how you can reach a tipping point. 
Everything you do to build traffic is going to move you towards getting to this 
tipping point, and then it simply becomes easy. It really is. 

Nowadays, for me to continue to grow my traffic requires very little effort at all. I 
want you to shoot for this tipping point and understand that that's what your big 
goal is, but it may take some time to get there. 

We're going to dive now into the second presentation where I'll give you some 
very practical tips on how to actually grow traffic and give you some things you 
can do to start building traffic to your blog. 


